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The 36 Ancient Chinese Strategies
For Modern Business
Written between 500 BCE and 700 CE, these seven
texts have inspired generals for millennia, both in
China and the wider world. Featuring Sun Tzu's The
Art of War, this new translation brings to light the
military masterpieces of ancient China. These seven
texts display an understanding of strategy and
warfare still relevant more than 2,000 years after
they were originally written. Together, they present a
uniquely eastern tradition of warfare that emphasizes
speed, stealth, and cunning. This collection includes:
• The Art of War • Wuzi • Wei Liaozi • Taigong's Six
Secret Teachings • The Methods of the Sima •
Questions and Replies Between Emperor Taizong of
Tang and General Li Jing.
Potent advice on how to think and act strategically in
business, politics, and relationships--drawn from
classic Chinese military and political expertise. The
ancient strategies of war and politics have much to
offer us in navigating the complicated challenges we
face today--and to help us wisely and effectively
meet our business, political, and relational goals.
Here, eminent Chinese scholar and Taoist teacher
Eva Wong unpacks the wisdom of The Thirty-Six
Strategies, a collection of advice encoded in sayings,
steeped in Chinese history and culture. She explores
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strategies attributed to renowned military
philosophers such as Sun Tzu and Zhuge Liang (aka
"The Sleeping Dragon"), along with other less-known
advisors, that were implemented during three of the
most chaotic eras of Chinese history--the Spring and
Autumn Period, the Warring States Period, and the
Three Kingdoms. Covering three categories of
strategy--proactive, reactive, and desperate--Wong
expertly connects the words of ancient military
philosophers with timeless advice, as useful today as
it was in the Tang dynasty (618-906) when this
collection was originally gathered. In Chinese military
philosophy and political theory, the thirty-six
strategies are considered "yin" or "shadow" in
nature, meaning that they operate best in darkness
and concealment. As Wong writes, "Desperate times
call for desperate measures, and since the thirty-six
strategies rose out of times of war and conflict, it is
inevitable that they were used to win wars, triumph
over opponents, take advantage of situations, and
survive when defeat is imminent."
San Shi Liu JiChina Books
The Art of War is the earliest known treatise on war
and military strategy in the world. It is a systematic
guide to strategy and tactics for common men,
business leaders, rulers and commanders. It is
regarded as one of the most influential philosophical
works of Ancient China. Sun Tzu's teachings are
brief yet elegant, simple yet philosophical and
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exceedingly pragmatic. The book has recently been
endlessly reinterpreted, reinvented, and imitated.
Sun Tzu was a Chinese military strategist, Taoist
philosopher and general in the 6th century BCE. His
insistence on the close relationship between political
considerations and military policy greatly influenced
many modern leaders and strategists, including
Henry Kissinger. This deluxe edition covers The Art
of War in three parts. Part 1 presents the best selling
and most authentic translation of Sun Tzu so far, the
translation of Lionel Giles. Part 2 includes an
extensive introduction to the book written by Giles
which focuses, among others, on the historical
context of Sun Tzu's text, Sun Tzu's life and work,
contemporary scholarship on Sun Tzu, and Sun
Tzu's thoughts on war and violence. Part 3 includes
summaries of all 13 chapters of the book, a brief
history of ancient Chinese military before and after
Sun Tzu, review questions for learners, a
recommended bibliography of modern critical
appreciations for further reading.
With over three decades of experience as a ChinaEducated Strategist and business owner, Leonie
McKeon has helped hundreds of business owners
and executives understand how to do business with
Chinese people and to be better negotiators. Based
on The Art of War, Leonie shares her deep
understanding of the 36 Strategies used in Chinese
culture and business. She provides invaluable
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practical tips for any business person looking to
improve their overall negotiation skills, as well as
become better negotiators in China. More Control,
More Success, More Wins! Bewilder the Dragon:
Negotiating amongst confusion contains ancient
Chinese negotiation secrets that are part of everyday
Chinese business practices. Discover how you too
can use this ancient wisdom so you can have More
Control, More Success, More Wins! · Understand the
rules of the game of negotiation · Become a great
negotiator anywhere, any time · Learn how to
respond when Chinese negotiation tactics are used
on you · Master the ancient secrets of negotiation so
you remain in control · Implement culturally
appropriate strategies for doing business in China ·
Avoid the traps of classic Chinese negotiation
strategies · Take more control of every negotiation ·
Get more success in business · Win more in
business
With over three decades of experience as a ChinaEducated Strategist and business owner, Leonie
McKeon has helped hundreds of business owners
and executives understand how to do business with
Chinese people and to be better negotiators. Based
on The Art of War, Leonie shares her deep
understanding of the 36 Strategies used in Chinese
culture and business. She provides invaluable
practical tips for any business person looking to
improve their overall negotiation skills, as well as
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become better negotiators in China. More Control,
More Success, More Wins! Endure the Tiger:
Negotiating to gain ground contains ancient Chinese
negotiation secrets that are part of everyday Chinese
business practices. Discover how you too can use
this ancient wisdom so you can have More Control,
More Success, More Wins! · Understand the rules of
the game of negotiation · Become a great negotiator
anywhere, any time · Learn how to respond when
Chinese negotiation tactics are used on you · Master
the ancient secrets of negotiation so you remain in
control · Implement culturally appropriate strategies
for doing business in China · Avoid the traps of
classic Chinese negotiation strategies · Take more
control of every negotiation · Get more success in
business · Win more in business
A military classic from Ancient China, this text
presents a range of insights and strategy in every
arena of human activity, attributed to T'ai Kung,
honoured throughout Chinese history as the first
great military ruler and the father of strategic studies.
Art of the Advantage brings to life the centuries-old
thirty-six Chinese stratagems and explains how they
can be applied to corporate or personal strategy.
Author Kaihan Krippendorf shows how in using
Chinese philosophy, companies can create
unfamiliar, cutting-edge corporate strategies that are
often unfamiliar to Western companies allowing them
to take their western competitors unaware and make
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them more competitive. Throughout the book,
Krippendorf uses ten case studies from the world’s
top business schools to illustrate his points.
Ancient strategies provide a valuable link to enhance
your abilityto survive and prosper in modern financial
markets. In thisfascinating book, experienced trader and
best-selling author DarylGuppy explains how The 36
Strategies of the Chinese areapplied to trading financial
markets. In trading there is rarely asingle answer to any
trading situation. The best answer, and itseffective
application, depends on the trader. The strategies
bythemselves do not guarantee success. The trader’s
skill inanalyzing and assessing the situation determines
how effective heis in selecting and applying the right
strategy. Guppy was introduced to the book of The 36
Strategies of theChinese by a Chinese friend. An ancient
and classic text, it isa compilation of political and military
strategies dating back morethan 1800 years, drawn from
classic Chinese poetry, history,philosophy, biographies
and novels. This book includes specific methods for
active investors andtraders that are consistent with the
meaning of the originalancient strategies. The 36
Strategies of the Chinese forFinancial Traders follow the
structure of the original 36Strategies of the Chinese. The
first 18 strategies are appliedwhen you have the
advantage -- the luxury of time andresources to examine
techniques to recognize and maximize thereturn from
these market opportunities. The second 18 strategiesare
applied when you are at a disadvantage -- they
arestrategies used against investors and traders to
inhibit success.Many of the strategies are enhanced
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using derivatives.
A Fast Company blogger and former McKinsey
consultant profiles the next generation business
strategists: the "Outthinkers" "Outthinkers" are
entrepreneurs and corporate leaders with a new
playbook. They see opportunities others ignore,
challenge dogma others accept as truth, rally resources
others cannot influence, and unleash new strategies that
disrupt their markets. Outthink the Competition proves
that business competition is undergoing a fundamental
paradigm shift and that during such revolutions,
outthinkers beat traditionalists. Outthink the Competition
presents stories of breakthrough companies like Apple,
Google, Vistaprint, and Rosetta Stone whose stunning
performances defy traditional explanation and will inspire
readers to outthink the competition. Core concepts in the
book include: Discover the Eight Dimensions of
Disruption Learn to play by the Outthinker Playbook
Develop the Five Habits of the Outthinker Implement the
Outthinker Process It's time to buck tradition in order to
stay ahead. Outthink the competition and uncover
opportunities hiding in plain sight.
The third in Robert Greene's bestselling series is now
available in a pocket sized concise edition. Following 48
Laws of Power and The Art of Seduction, here is a
brilliant distillation of the strategies of war to help you
wage triumphant battles everyday. Spanning world
civilisations, and synthesising dozens of political,
philosophical, and religious texts, The Concise 33
Strategies of War is a guide to the subtle social game of
everyday life. Based on profound and timeless lessons, it
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is abundantly illustrated with examples of the genius and
folly of everyone from Napoleon to Margaret Thatcher
and Hannibal to Ulysses S. Grant, as well as diplomats,
captains of industry and Samurai swordsmen.
He who knows not the stratagems is respectable, but he
who plays no stratagems in spite of knowing them
deserves more respect. In 36 Stratagems Plus, authors
Douglas S. Tung and Teresa K. Tung provide a unique
collection of ancient Chinese tactics that describe some
of the cunning and subtle stratagems a strategic plan
that contains a trap or a ruse for the enemy. Many of
these stratagems had their origins in events that
occurred during the Warring States Period (475-221 BC)
and the Three Kingdoms Period (220-280) in China. This
collection includes sixty stratagems that illustrate the
enlightened exploitation of strategic power. For each
stratagem, the Tungs present an eclectic discussion of
its theme, the classic Chinese case supplemented by
two international cases to illustrate the use of these
strategic acts by other nationalities. They then trace its
source which is usually the exploit of some of the
Chinese generals, statesmen, and ordinary people. The
source may be from The Art of War. 36 Stratagems Plus
demonstrates that it is not the quantity of stratagems that
matter, but rather the way in which they are deployed.
One of the most diverse yet accessible collections of
Chinese strategies. Verstappen has unearthed sources
from Lao Zi to Miyamoto Musashi in an impressive
selection of historical and anecdotal evidence supporting
the original Thirty-Six Strategies, one of the most
influential works of East Asian philosophy. Includes
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illustrations and a bibliography.
As China increasingly becomes an economic
powerhouse, Westerners are faced with the challenge of
understanding how Chinese business people do
business. In order to do so, they must understand not
only how China is modernizing, but also five thousand
years of underlying Chinese culture. Confucian ethics,
Taoist influences, and classics like Sun Zi's Art of War
still offer powerful insights. One key influence long
overlooked in the West is the "Thirty-Six Strategies": a
summary of the key war strategies used by ancient
Chinese warriors, which is widely known in China and
frequently applied in business, by Chinese
businesspeople and others throughout Asia. This book
brings these strategies to the West, offering unique and
timely insight into the mind of the Chinese strategist. This
book presents insightful, thoughtful discussions of all 36
strategies, with examples of how they might be used by
Asian businesspeople. The strategies encompass
leveraging advantage, exploiting vulnerabilities; offensive
strategies; deception, confusion, and what to do when
desperate. This book bridges the gap of understanding
between East and West -- and it has never been more
timely.
To explore what extended competition between the
United States and China might entail out to 2050, the
authors of this report identified and characterized
China’s grand strategy, analyzed its component national
strategies (diplomacy, economics, science and
technology, and military affairs), and assessed how
successful China might be at implementing these over
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the next three decades.
Extremely useful to newcomers and old china hands
alike, this Chinese business guide explains how Chinese
history and classical literature play a huge role in
negotiating in China. Negotiating a deal in China requires
patience—a well–known Confucian virtue;
persistence—something which comes with time; and
survival instincts—something that comes with
persistence. For both the uninitiated, negotiations in
China may come as a culture shock, laced with
frustration. For the experience China trade negotiator, it
is a never–ending learning process. For both parties, the
secret to negotiating in China may well lie in the
knowledge of the military ploys described in China's
ancient classics. In The Art of the Deal in China, author
Laurence J. Brahm applies Sun Tzu's Art of War, the
ultimate guru's statement of military strategy and the
Thirty–six Strategies, a collection of sayings which
capsulize strategic prowess in ancient Chinese history,
to modern–day negotiating situations in China, both
commercial and political. The stories in the book, all
based on actual happenings, will not only amuse but will
provide hope to many foreigners engaged in the often
drawn –out and frustrating process of negotiating a deal
in China.

Compiled 300 years ago, this is one of the most
outstanding examples of Chinese military writing.
Emphasizing deceptive schemes to achieve military
objectives, it will be of interest to scholars, business
strategists & casual readers. Includes original
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Classical Chinese text.
To help with the process of identifying those new
and untested strategic concepts that merit further
examination, the Strategic Studies Institute is
publishing a special series called "Advancing
Strategic Thought." This provides a venue--a safe
haven--for creative, innovative, and experimental
thinking about national security policy and military
strategy. In this monograph, the author uses the
ancient game of Go as a metaphor for the Chinese
approach to strategy. He shows that this is very
different than the linear method that underlies
American strategy. By better understanding Go, he
argues, American strategies could better understand
Chinese strategy.
With over three decades of experience as a ChinaEducated Strategist and business owner, Leonie
McKeon has helped hundreds of business owners
and executives understand how to do business with
Chinese people and to be better negotiators. Based
on The Art of War, Leonie shares her deep
understanding of the 36 Strategies used in Chinese
culture and business. She provides invaluable
practical tips for any business person looking to
improve their overall negotiation skills, as well as
become better negotiators in China. More Control,
More Success, More Wins! Lure the Tiger:
Negotiating in confronting circumstances contains
ancient Chinese negotiation secrets that are part of
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everyday Chinese business practices. Discover how
you too can use this ancient wisdom so you can
have More Control, More Success, More Wins! ·
Understand the rules of the game of negotiation ·
Become a great negotiator anywhere, any time ·
Learn how to respond when Chinese negotiation
tactics are used on you · Master the ancient secrets
of negotiation so you remain in control · Implement
culturally appropriate strategies for doing business in
China · Avoid the traps of classic Chinese
negotiation strategies · Take more control of every
negotiation · Get more success in business · Win
more in business
The history of the ancient Chinese is the history of
the wars. It is also the history of the development of
thinking that triumphs over others. That thinking is
called tactics. Many tactics are still valuable lessons
in today's modern life. So you will want to know more
as soon as you know 36 tactics. It is amazing that it
is ready for you to possess it now. Do not let your
neighbors or colleagues pass you just because they
read before you the stories in this book. Get it or
miss it!
With over three decades of experience as a ChinaEducated Strategist and business owner, Leonie
McKeon has helped hundreds of business owners
and executives understand how to do business with
Chinese people and to be better negotiators. Based
on The Art of War, Leonie shares her deep
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understanding of the 36 Strategies used in Chinese
culture and business. She provides invaluable
practical tips for any business person looking to
improve their overall negotiation skills, as well as
become better negotiators in China. More Control,
More Success, More Wins! Flee the Dragon:
Negotiating when all else fails contains ancient
Chinese negotiation secrets that are part of everyday
Chinese business practices. Discover how you too
can use this ancient wisdom so you can have More
Control, More Success, More Wins! · Understand the
rules of the game of negotiation · Become a great
negotiator anywhere, any time · Learn how to
respond when Chinese negotiation tactics are used
on you · Master the ancient secrets of negotiation so
you remain in control · Implement culturally
appropriate strategies for doing business in China ·
Avoid the traps of classic Chinese negotiation
strategies · Take more control of every negotiation ·
Get more success in business · Win more in
business
The 36 Stratagems are a set of powerful Chinese
aphorisms embodying the essence of the ancient
Chinese Art of Cunning. First mentioned about 1,500
years ago, the 36 Stratagems were committed to
paper at about 500 years ago, and have gained in
popularity in Chinese business circles since the
1990s. More than 80 books have been published
recently in the Far East recommending the use of
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the 36 Stratagems in the modern business world.
These books are, however, unknown in the Western
countries. Managers at all levels will therefore
benefit from this English-language book evaluating
the 36 Stratagems and detailing how to apply them
in management as well as "economic warfare."
Entertaining and thought provoking, the text includes
examples of managers who have been able to
achieve objectives using the Stratagems. As far as
the Art of Cunning is concerned, China is far ahead
of the West. The 36 Stratagems encourage flexibility
and new ways of thinking about business issues,
making this handbook widely adaptable to changing
conditions.
The history of China is a history of warfare. Rarely in
its 3,000-year existence has the country not been
beset by war, rebellion, or raids. Warfare was a
primary source of innovation, social evolution, and
material progress in the Legendary Era, Hsia
dynasty, and Shang dynasty--indeed, war was the
force that formed the first cohesive Chinese empire,
setting China on a trajectory of state building and
aggressive activity that continues to this day. In
Ancient Chinese Warfare, a preeminent expert on
Chinese military history uses recently recovered
documents and archaeological findings to construct
a comprehensive guide to the developing
technologies, strategies, and logistics of ancient
Chinese militarism. The result is a definitive look at
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the tools and methods that won wars and shaped
culture in ancient China.
Using ancient Eastern philosophy and military
tactics, this work reveals the strategies that keep
competitors guessing--and profits soaring.
The 36 Stratagems is a Chinese essay used to illustrate
a series of stratagems used in politics and in war, as well
as in civilian life, often through unorthodox means.
Approximately 300 years ago an unknown scholar
compiled the stratagems, a strangely seductive
meditation on deception. The stratagems are ordered in
categories according to your current position.
'Advantageous Stratagems', 'Opportunistic Stratagems'
and 'Attacking Stratagems' are used when you are in a
winning situation. 'Confusion Stratagems', 'Deception
Stratagems' and 'Desperate Stratagems' are used when
you are in a disadva.
This unique edition of Thirty-Six Stratagems features
both English, Chinese and Pinyin side-by-side for easy
reference and bilingual support. The strategies are
organized for easy reading. This text is celebrated as
one of China's classic military strategy texts.The ThirtySix Stratagems was a Chinese essay used to illustrate a
series of stratagems used in politics, war, as well as in
civil interaction. Readers of "The Art of War" will enjoy
these ancient Chinese strategies and theories. Each
proverb is accompanied by a brief explanation that
explains how said proverb is applicable to military tactics.
These 36 Chinese proverbs are related to 36 battle
scenarios in Chinese history and folklore, predominantly
of the Warring States period and the Three Kingdoms
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Period.
Composed by two prominent statesmen-generals of
classical China, this book develops the strategies of Sun
Tzu's classic, The Art of War , into a complete handbook
of organization and leadership. The great leaders of
ancient China who were trained in Sun Tzu's principles
understood how war is waged successfully, both
materially and mentally, and how victory and defeat
follow clear social, psychological, and environmental
laws. Drawing on episodes from the panorama of
Chinese history, Mastering the Art of War presents
practical summaries of these essential laws along with
tales of conflict and strategy that show in concrete terms
the proper use of Sun Tzu's principles. The book also
examines the social and psychological aspects of
organization and crisis management. The translator's
introduction surveys the Chinese philosophies of war and
conflict and explores in depth the parallels between The
Art of War and the oldest handbook of strategic living,
the I Ching (Book of Changes).
Sun Tze’s The Art of War has long been recognized as
China’s most profound military classic. So far, many
books on The Art of War focus on translating the classic
from its classical Chinese into the present day Chinese
language and foreign languages, and to substantiate
Sun’s theses with concrete historical examples. In this
book, we are neither concerned with the military theories
nor its technicalities. We focus on the
strategies/stratagems in line with Sun Tze’s philosophy
of winning without fighting, of destroying the enemy
through tactical manipulation, and enlightened
Page 16/23

Get Free The 36 Ancient Chinese Strategies For
Modern Business
exploitation of strategic power. We believe that a
systematic study of the strategic thoughts is more
important. Hence, we apply the systematic classification
based on basic behaviors method on the
strategies/stratagems depicted by Sun Tze. At this point,
we would like to define two terms. A strategy is a
detailed plan for achieving success in situations such as
war, politics, business, industry or sport; or the skill
planning of such situations. A stratagem is a carefully
planned way of achieving or dealing with something
often involving a ruse. Thus, a strategy is a careful plan
which may or may not incur a ruse while a stratagem
must contain deceit and deception. Talking about
stratagems, The Secret Art of War: The Thirty-Six
Stratagems is a unique collection of ancient Chinese
sayings that describe some of the most cunning and
subtle stratagems. The thirty-six stratagems did not
originate from Sun Tze’s teachings. However, since Sun
Tze’s The Art of War has been so popular that all
Chinese military generals and common people interested
in strategies have studied it carefully. Ten of the “thirtysix stratagems” have their distinctive sources and are
not covered by Sun Tze in his book. The other
stratagems have themes ranging from loosely to closely
relate to Sun Tze’s teachings. Therefore, we have
reservations with the statement by a certain author: “Sun
Tze wrote a book which summarized his successful
experience as the 36 stratagems.” Likewise, it is
incorrect to say “Sun Tze’s 36 stratagems” or “Sun
Tze’s Art of War (the 36 stratagems).” This book is
another effort to take a concise and thought-provoking
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look at the replaying of Chinese stratagems in recent
political occurrences and anecdotes. It has the following
features to retell Sun Tze’s stratagems. (1) The Art of
War took warfare as its service and to win as its main
objective. The whole process encompasses information
collection, battlefield analysis, enemy assessment,
command and control, tactical decision making,
psychology and other important aspects of military
activity. This process must be managed well. Sun Tze’s
stratagems on the managerial functions (i.e. to plan, to
organize, to staff, to direct and to control) of the military
are included. (2) After careful investigation, we have
selected fifty-two stratagems with themes which can be
found in Sun Tze’s teachings. Half of these are not
covered by “Thirty-six stratagems”. A systematic
approach to classify these stratagems according to the
basic behaviors of each stratagem enables the readers
to acquire a better perspective, especially in determining
the right time to do the right things. (3) The stratagems
derived from Sun Tze’s teachings are as follows: A
straw will show which way the wind blows. Aim at swift
victory and avoid prolonged campaigns. Break the
cauldrons and sink the boats. Drop stones on someone
(the doomed spy) who has fallen into a well. Entice
snakes out of their lairs. Forage on the enemy.
General’s military orders not to be intervened by the
sovereign. Hide one’s light under a bushel. Instil in
soldiers a sense of awe and respect for the general. Kill
the chicken to frighten the monkey. Lengthwise and
breadthwise, openi
The 36 Stratagems are a unique collection of ancient
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Chineseproverbs that describe some of the most cunning
and subtlestrategies ever devised by man. Readers, and
specificallyinvestors, at all levels will benefit from this
interpretation ofthe 36 stratagems detailing how to apply
them in investment and"economic warfare." HSBC’s 36
stratagems encourageflexibility and new ways of thinking
about investment issues. "Investor education is not
merely about how many lessons can betaught; but how
much investors can learn from each lesson. Thisbook
combines modren investment and ancient Chinese
wisdom in plainlanguage and with interesting stories. It
explores investmentconcepts yet opens your mind and
shows you a new way ofunderstanding fund investing."
Mark McCombe, Global ChiefExecutive Officer, HSBC
Global Asset Management "There is an old saying, "Gain
knowledge for the preservation ofwealth." Funds create
value, and knowledge of funds will similarlyenable
investors to create value. The value of knowledge is no
lessimportant than the value of capital. For that reason,
36Stratagems for Investors has set out to show the value
ofknowledge as a way to capital accumulation and
preservation.Readers will benefit from stratagems
explained in every page of thebook to aid them in their
financial investment." Qin Shuo,Chief Editor, China
Business News "HSBC Jintrust's 36 Stratagems
forInvestors is an eye- opener for readers, investors and
non-investors alike. HSBC Jintrust has done an
impressive job ofcreating a book with the retail investors
in mind; as it putsitself in their shoes to explore issues
and solutions as theywould. Each of the 36 stratagems is
clearly and succinctly told andexplained to allow prompt
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application. May the stratagems depictedin this book
gain popularity to become part of the fund culture
andinvestment culture in China, to enable tens of millinos
ofinvestors to profit by it." Liu Dong, Deputy Editor,
21stCentury Business Herald
Military Strategy Classics of Ancient China presents
modern translations of eight of the most important and
relevant military texts from antiquity, which have gained
new prominence among Western students of Eastern
military strategy and philosophy. These texts provide
background for a wide range of disciplines, including:
history, linguistics, wuxia, martial arts, business and trial
strategy. Contents include: The Six Secret Teachings –
Jiang Ziya The Art of War – Sun Tzu Methods of War –
Sima Rangju The Book of Wuzi – Wu Qi The Book of
Wei Liaozi – Wei Liao The Three Strategies of Huang
Shigong The Thirty Six Stratagems Questions and
Replies: Tang Taizong and Li Jing
The Art of War is an enduring classic that holds a special
place in the culture and history of East Asia. An ancient
Chinese text on the philosophy and politics of warfare
and military strategy, the treatise was written in 6th
century B.C. by a warrior-philosopher now famous all
over the world as Sun Tzu. Sun Tzu's teachings remain
as relevant to leaders and strategists today as they were
to rulers and military generals in ancient times. Divided
into thirteen chapters and written succinctly, The Art of
War is a must-read for anybody who works in a
competitive environment.
Are you feeling stuck in your own conventional paradigm,
unable to see through the filters of the way things are
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done ? Has your business exhausted all the workable
tactics you can think of? Business is war. Complied
during the most turbulent era of China's history time, the
thirty-six ancient strategies convey tactics on how to
navigate and triumph in ever-changing situations. And
even though they have been around for over 2,500
years, these strategies continue to be applied with great
success in business, politics, and international diplomacy
today. In this book, every strategy has a brief Chinese
historical anecdote. Pertinent modern business cases of
effective individuals, corporations, startups, and even
mom-and-pop businesses follow, with concrete
application tools laid out. The discussion of each
stratagem ends with questions to reflect on so that you
can implement the stratagem most appropriately in your
own business situation. The timeless wisdom in this book
will help you free your creative thinking and outsmart the
competition. It will help you do these things and more:
Discover unconventional strategies and tactics, and
adapt them for your business success. Implement
specific strategies to free your thinking and gain the
competitive edge. Stretch your current thinking to find
new solutions to complex, fast-breaking situations.
Unlock the Asian mind to discover the wisdom of the
East.
“The art of war is like water which flows clear of heights and
fills the hollows”! So what else Master Sun Tzu? How can
one translate your metaphorical phrasing into practical fruitful
advice for Westerners? Though it was written 25 centuries
ago, your master-piece is currently the most read and used
world-wide by strategists whatever fields they belong to. Its
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main guidelines recommend molding with circumstances and
identifying the potential in any situation, cultivating change,
avoiding conflicts as far as possible, and transforming
opponents into unwitting allies! Why have so many
contemporaries chosen it as their bedside book? How does
such a classic from ancient rural and feudal China provide a
successful answer to our modern personal and professional
preoccupations? To take up such a challenge and make
understandable and applicable the precepts of Sun Tzu, the
author develops and adapts one by one the 36 traditional
Chinese stratagems and enriches them by resorting to the
major Asian and Western thinkers of strategy. By telling
stories and assuming a deliberate purpose of popularization,
he provides keys to conceive creative strategies based on
three major principles: efficiency, harmony and paradox.
The 36 Strategies of the Martial Arts is a classical collection
of Chinese maxims on understanding, engaging, and
defeating your enemy. The origin of the collection is
unknown; however, the text is a synthesis of various military
maxims, political expressions, and even folk sayings, some of
which are from sources that date back 1,500 years. Professor
Hiroshi Moriya, a Tokyo-based authority on Chinese culture
and philosophy, supplies clear and succinct explanations of
each maxim and illustrates them with examples not only from
Chinese literature and history but also from events in Europe
and modern business affairs. This book will resonate with
anyone interested in a classic approach to psyching out an
opponent and emerging victorious—in martial arts, business,
sports, or politics.
China's continuing rapid economic growth and expanding
involvement in global affairs pose major implications for the
power structure of the international system. To more
accurately and fully assess the significance of China's
emergence for the United States and the global community, it
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is necessary to gain a more complete understanding of
Chinese security thought and behavior. This study addresses
such questions as: What are China's most fundamental
national security objectives? How has the Chinese state
employed force and diplomacy in the pursuit of these
objectives over the centuries? What security strategy does
China pursue today and how will it evolve in the future? The
study asserts that Chinese history, the behavior of earlier
rising powers, and the basic structure and logic of
international power relations all suggest that, although a
strong China will likely become more assertive globally, this
possibility is unlikely to emerge before 2015-2020 at the
earliest. To handle this situation, the study argues that the
United States should adopt a policy of realistic engagement
with China that combines efforts to pursue cooperation
whenever possible; to prevent, if necessary, the acquisition
by China of capabilities that would threaten America's core
national security interests; and to remain prepared to cope
with the consequences of a more assertive China.
The Seven Military Classics is one of the most profound
studies of warfare ever written, a stanchion in sinological and
military history. It presents an Eastern tradition of strategic
thought that emphasizes outwitting one's opponent through
speed, stealth, flexibility, and a minimum of force--an
approach very different from that stressed in the West.
Safeguarded for centuries by the ruling elite of imperial China,
even in modern times these writings have been known only to
a handful of Western specialists. This volume contains seven
separate essays, written between 500 BCE and 700 CE, that
preserve the essential tenets of strategy distilled from the
experience of the most brilliant warriors of ancient China.
Achieve your business goals by applying the tactics of the 36
Stratagems from ancient China.
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