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Negotiating Nonnegotiable Resolve Emotionally
Conflicts
Christians are called to be peacemakers in a world rife with conflict, but how
should Christians respond when the source of strife is not outside the church but
within it? Built on an in-depth analysis of three Palestinian church splits, this text
examines the cultural and theological implications of intra-church conflict in Arab
evangelical communities in Israel. Translating Miroslav Volf’s formative theology
of reconciliation into her contemporary Palestinian context, Dr Rula Khoury
Mansour provides a critical evaluation of both Volf’s theory and Palestinian
peacemaking models. Through her research and analysis, Dr Mansour develops
a Middle Eastern theology of reconciliation and encourages congregations
around the world to develop greater cultural and theological awareness in their
quest to experience lasting peace within their churches and wider communities.
Using behind-the-scenes stories of fascinating real-life negotiations to illustrate
key lessons, this book shows how to defuse even the most potentially explosive
situations and to find success when things seem impossible. -Ethical analysis has typically focused on issues involved in patient care. This
study in clinical ethics has focused on the process of ethical deliberation and
decision making among multiprofessional health care teams. Fundamental and
applied ethics, as well as social aspects of ethics in health care, are canvassed,
with particular attention to paediatric issues. This study analyses both pragmatic
and theoretical perspectives of ethical deliberation, as well as the professional
and philosophical backgrounds for ethical deliberation by social workers, nurses
and doctors working in the field of chronic illness. In doing so, this volume
expands the scope of current research through an analysis of the deliberation
process and its dynamics. An effective reference for health care workers, ethics
organisations and courses in ethics, this volume includes practical guidelines to
promote and assist ethical deliberation.
Conflict Management and Resolution provides students with an overview of the
main theories of conflict management and conflict resolution, and will equip them
to respond to the complex phenomena of international conflict. The book covers
these four key concepts in detail: negotiation mediation facilitation reconciliation.
It examines how to prevent, manage and eventually resolve various types of
conflict that originate from inter-state and inter-group competition, and expands
the existing scope of conflict management and resolution theories by examining
emerging theories on the identity, power and structural dimensions of adversarial
relationships. The volume is designed to enhance our understanding of effective
response strategies to conflict in multiple social settings as well as violent
struggles, and utilizes numerous case studies, both past and current. These
include the Iranian and North Korean nuclear weapons programmes, the war in
Lebanon, the Arab-Israeli conflict, civil wars in Africa, and ethnic conflicts in
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Europe and Asia. This book will be essential reading for all students of conflict
management and resolution, mediation, peacekeeping, peace and conflict
studies and International Relations in general. Ho-Won Jeong is Professor of
Conflict Analysis and Resolution, George Mason University, USA. He has
published nine books in the field of international relations, peace and conflict
studies. He is also a senior editor of the International Journal of Peace Studies.
This major Handbook comprises cutting-edge essays from leading scholars in the
field of Conflict Analysis and Resolution (CAR). The volume provides a
comprehensive overview of the core concepts, theories, approaches, processes,
and intervention designs in the field. The central theme is the value of
multidisciplinary approaches to the analysis and resolution of conflicts. This
consists of moving from the study of analytical approaches to understanding the
deep-rooted causes of conflict, to third-party intervention approaches to
preventing or ending violence, and to resolving and transforming conflict. The
book is divided into four main parts: Part I: Core Concepts and Theories Part II:
Core Approaches Part III: Core Practices Part IV: Alternative Voices and
Complex Intervention Designs The Handbook of Conflict Analysis and Resolution
is a benchmark publication with major importance both for current research and
for the future of the field. It will be essential reading for all students of conflict
resolution, peace and conflict studies, and International Relations in general, as
well as to practitioners in the field.
"Law casebook that investigates negotiation and problem-solving tactics as a
legal process"-Strategies for transboundary natural resource management; winner of Harvard
Law School's Raiffa Award for best research of the year in negotiation and
conflict resolution. Transboundary natural resource negotiations, often conducted
in an atmosphere of entrenched mistrust, confrontation, and deadlock, can go on
for decades. In this book, Bruno Verdini outlines an approach by which
government, private sector, and nongovernmental stakeholders can overcome
grievances, break the status quo, trade across differences, and create mutual
gains in high-stakes water, energy, and environmental negotiations. Verdini
examines two landmark negotiations between the United States and Mexico. The
two cases—one involving conflict over shared hydrocarbon reservoirs in the Gulf
of Mexico and the other involving disputes over the shared waters of the
Colorado River—resulted in groundbreaking agreements in 2012, after decades of
deadlock. Drawing on his extensive interviews with more than seventy highranking negotiators in the United States and Mexico—from presidents and
ambassadors to general managers, technical experts, and nongovernmental
advocates—Verdini offers detailed accounts from multiple points of view, on both
sides of the border. He unpacks the negotiation, leadership, collaborative
decision-making, and political communication strategies that made agreement
possible. Building upon the theoretical and empirical findings, Verdini offers
advice for practitioners on effective negotiation and dispute resolution strategies
Page 2/12

File Type PDF Negotiating Nonnegotiable Resolve Emotionally Conflicts
that avoid the presumption that there are not enough resources to go around,
and that one side must win and the other must inevitably lose. This investigation
is the winner of Harvard Law School's Howard Raiffa Award for best research of
the year in negotiation, mediation, decision-making, and dispute resolution.
Renegotiating Health Care Since the first edition of Renegotiating Health Care
was published in 1995, new treatments, technologies, business models,
reimbursement methods, and regulations have tangibly transformed the
substance of health care negotiation. This thoroughly revised and updated edition
of Renegotiating Health Care offers a practical guide to negotiation and conflict
resolution in the health care field. It explores why unresolved conflict can hamper
any organization's ability to make timely, cost-effective decisions and implement
new strategies. The book focuses on the complex interactions between those
who deliver, receive, administer, and oversee health care. It defines negotiation
techniques and conflict resolution approaches that can improve efficiency, quality
of care, and patient safety. Renegotiating Health Care outlines strategies and
methods to resolve the myriad thorny issues encompassing the health care
enterprise. It should be required reading for students and professionals in health
services management, clinicians, leaders, policy makers, and conflict resolution
experts working in the health care field. Praise for Renegotiating Health Care "An
outstanding book! I learned their principles of meta-leadership while at the CDC
and continue to use them at ABC News. This book is a must for anyone in
leadership: practical, intuitive, and priceless." —Richard E. Besser, MD, chief
health and medical editor, ABC News "This book is a must-read to assist today's
health professional navigate the ever-changing health care delivery system.
Leadership will be the key to success." —Pat Ford-Roegner, RN, MSW, FAAN,
senior health consultant and former CEO, American Academy of Nursing
Praise for The Handbook of Conflict Resolution "This handbook is a classic. It
helps connect the research of academia to the practical realities of peacemaking
and peacebuilding like no other. It is both comprehensive and deeply informed on
topics vital to the field like power, gender, cooperation, emotion, and trust. It now
sits prominently on my bookshelf." —Leymah Gbowee, Nobel Peace Prize
Laureate "The Handbook of Conflict Resolution offers an astonishing array of
insightful articles on theory and practice by leading scholars and practitioners.
Students, professors, and professionals alike can learn a great deal from
studying this Handbook." —William Ury, Director, Global Negotiation Project,
Harvard University; coauthor, Getting to Yes and author, The Third Side "Morton
Deutsch, Peter Coleman, and Eric Marcus put together a handbook that will be
helpful to many. I hope the book will reach well beyond North America to
contribute to the growing worldwide interest in the constructive resolution of
conflict. This book offers instructive ways to make this commitment a reality."
—George J. Mitchell, Former majority leader of the United States Senate; former
chairman of the Peace Negotiations in Northern Ireland and the International FactFinding Committee on Violence in the Middle East; chairman of the board, Walt
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Disney Company; senior fellow at the School of International and Public Affairs,
Columbia University "Let's be honest. This book is just too big to carry around in
your hand. But that's because it is loaded with the most critical essays linking the
theory and practice of conflict resolution. The Handbook of Conflict Resolution is
heavy on content and should be a well-referenced resource on the desk of every
mediator—as it is on mine." —Johnston Barkat, Assistant Secretary-General,
Ombudsman and Mediation Services, United Nations
“Written in the same remarkable vein as Getting to Yes, this book is a
masterpiece.” —Dr. Steven R. Covey, author of The 7 Habits of Highly Effective
People • Winner of the Outstanding Book Award for Excellence in Conflict
Resolution from the International Institute for Conflict Prevention and Resolution
• In Getting to Yes, renowned educator and negotiator Roger Fisher presented a
universally applicable method for effectively negotiating personal and
professional disputes. Building on his work as director of the Harvard Negotiation
Project, Fisher now teams with Harvard psychologist Daniel Shapiro, an expert
on the emotional dimension of negotiation and author of Negotiating the
Nonnegotiable: How to Resolve Your Most Emotionally Charged Conflicts. In
Beyond Reason, Fisher and Shapiro show readers how to use emotions to turn a
disagreement-big or small, professional or personal-into an opportunity for mutual
gain.
?????????????????? ???????????????????????????????
?????????1969????????????????????Daniel Kahneman???????????Amos Tvers
ky????????????????????????????????????????????????????????????????????
????????????????????????????????????????????????……????????????????????
???????????????? ?????????????????????????????????????????????????????
???????????????????????????????????????????????……
????????????????????????????????????????????????
"This book integrates research and theoretical findings from multiple disciplines
to present a holistic approach to conflict resolution. It highlights the distinctive
and compelling nature of conflict resolution studies by including material on
interpersonal relationships, family and group functioning, and national and
international relations"-Annotation Reasonable variations of human emotions are expected at the
workplace. People have feelings. Emotions that accumulate, collect force,
expand in volume and begin to spin are another matter entirely. Spinning
emotions can become as unmanageable as a tornado, and in the workplace they
can cause just as much damage in terms of human distress and economic
disruption. All people have emotions. Normal people and abnormal people have
emotions. Emotions happen at home and at work. So, understanding how
individuals or groups respond emotionally in a business situation is important in
order to have a complete perspective of human beings in a business function.
Different people have different sets of emotions. Some people let emotions roll
off their back like water off a duck. Other people swallow emotions and hold them
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in until they become toxic waste that needs a disposal site. Some have small
simple feelings and others have large, complicated emotions. Stresses of life
tickle our emotions or act as fuses in a time bomb. Stress triggers emotion.
Extreme stress complicates the wide range of varying emotional responses.
Work is a stressor. Sometimes work is an extreme stressor. Since everyone has
emotion, it is important to know what kinds of emotion are regular and what kinds
are irregular, abnormal, or damaging within the business environment. To build a
strong, well-grounded, value-added set of references for professional discussions
and planning for Emotional Continuity Management a manager needs to know at
least the basics about human emotion. Advanced knowledge is preferable.
Emotional Continuity Management planning for emotions that come from the
stress caused by changes inside business, from small adjustments to
catastrophic upheavals, requires knowing emotional and humanity-based needs
and functions of people and not just technology and performance data.
Emergency and Disaster Continuity planners sometimes posit the
questions,?What if during a disaster your computer is working, but no one shows
up to use it? What if no one is working the computer because they are terrified to
show up to a worksite devastated by an earthquake or bombing and they stay
home to care for their children?? The Emotional Continuity Manager asks,?What
if no one is coming or no one is producing even if they are at the site because
they are grieving or anticipating the next wave of danger? What happens if
employees are engaged in emotional combat with another employee through
gossip, innuendo, or out-and-out verbal warfare? And what if the entire company
is in turmoil because we have an Emotional Terrorist who is just driving everyone
bonkers?" The answer is that, in terms of bottom-line thinking, productivity is
productivity? and if your employees are not available because their emotions are
not calibrated to your industry standards, then fiscal risks must be considered.
Human compassion needs are important. And so is money. Employees today
face the possibility of biological, nuclear, incendiary, chemical, explosive, or
electronic catastrophe while potentially working in the same cubicle with
someone ready to suicide over personal issues at home. They face rumors of
downsizing and outsourcing while watching for anthrax amidst rumors that coworkers are having affairs. An employee coughs, someone jokes nervously about
SARS, or teases a co-worker about their hamburger coming from a Mad Cow,
someone laughs, someone worries, and productivity can falter as minds are not
on tasks. Emotions run rampant in human lives and therefore at work sites. Highdemand emotions demonstrated by complicated workplace relationships, timeconsuming divorce proceedings, addiction behaviors, violence, illness, and death
are common issues at work sites which people either manage well? or do not
manage well. Low-demand emotions demonstrated by annoyances, petty
bickering, competition, prejudice, bias, minor power struggles, health variables,
politics and daily grind feelings take up mental space as well as emotional space.
It is reasonable to assume that dramatic effects from a terrorist attack, natural
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disaster, disgruntled employee shooting, or natural death at the work site would
create emotional content. That content can be something that develops, evolves
and resolves, or gathers speed and force like a tornado to become a spinning
energy event with a life of its own. Even smaller events, such as a fully involved
gossip chain or a computer upgrade can lead to the voluntary or involuntary exit
of valuable employees. This can add energy to an emotional spin and translate
into real risk features such as time loss, recruitment nightmares, disruptions in
customer service, additional management hours, remediations and trainings,
consultation fees, Employee Assistance Program (EAP) dollars spent, Human
Resources (HR) time spent, administrative restructuring, and expensive and
daunting litigations. Companies that prepare for the full range of emotions and
therefore emotional risks, from annoyance to catastrophe, are better equipped to
adjust to any emotionally charged event, small or large. It is never a question of if
something will happen to disrupt the flow of productivity, it is only a question of
when and how large. Emotions that ebb and flow are functional in the workplace.
A healthy system should be able to manage the ups and downs of emotions.
Emotions directly affect the continuity of production and services, customer and
vendor relations and essential infrastructure. Unstable emotional infrastructure in
the workplace disrupts business through such measurable costs as medical and
mental health care, employee retention and retraining costs, time loss, or legal
fees. Emotional Continuity Management is reasonably simple for managers when
they are provided the justifiable concepts, empirical evidence that the risks are
real, a set of correct tools and instructions in their use. What has not been easy
until recently has been convincing the?powers that be? that it is value-added
work to deal directly and procedurally with emotions in the workplace.
Businesses haven?t seen emotions as part of the working technology and have
done everything they can do to avoid the topic. Now, cutting-edge companies are
turning the corner. Even technology continuity managers are talking about human
resources benefits and scrambling to find ways to evaluate feelings and risks.
Yes, times are changing. Making a case for policy to manage emotions is now
getting easier. For all the pain and horror associated with the terrorist attacks of
September 11, 2001, employers are getting the message that no one is immune
to crisis. In today''''s heightened security environments the demands of managing
complex workplace emotions have increased beyond the normal training supplied
by in-house Human Resources (HR) professionals and Employee Assistance
Plans (EAPs). Many extremely well-meaning HR and EAP providers just do not
have a necessary training to manage the complicated strata of extreme
emotional responses. Emotions at work today go well beyond the former
standards of HR and EAP training. HR and EAP providers now must have
advanced trauma management training to be prepared to support employees.
The days of easy emotional management are over. Life and work is much too
complicated. Significant emotions from small to extreme are no longer the sole
domain of HR, EAP, or even emergency first responders and counselors.
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Emotions are spinning in the very midst of your team, project, cubicle, and
company. Emotions are not just at the scene of a disaster. Emotions are present.
And because they are not?controllable,? human emotions are not subject to
being mandated. Emotions are going to happen. There are many times when
emotions cannot be simply outsourced to an external provider of services. There
are many times that a manager will face an extreme emotional reaction.
Distressed people will require management regularly. That?s your job.
Stress is a universal phenomenon that impacts adversely on most people.
Following on the heels of Stress Science: Neuroendocrinology and Stress
Consequences: Mental, Neuropsychological and Socioeconomic, this third
derivative volume will provide a readily accessible and affordable compendium
that explains the phenomenon of stress as it relates physically and mentally to
war, conflict and disaster. The first section will be dedicated to study of the link
between stress and various forms of conflict. Specific instances of conflict will be
discussed - the Gulf wars, Korea, Hiroshima bombing, the Holocaust, 9/11,
Northern Ireland, terrorism in general, torture. The second section will explore the
stress impact of more general physical disasters such as airline and vehicle
accidents, earthquakes, floods, and hurricanes. The final section will focus on the
clinical relationship between conflict stress and various mental diseases – PTSD,
suicide, disaster syndrome, etc – as well as the adverse impact of stress on
human physical health in general. Comprised of about 100 top articles selected
from Elsevier’s Encyclopedias of Stress, the volume will provide a valuable desk
reference that will put relevant articles readily at the fingertips of all scientists who
consider stress. Chapters offer impressive and unique scope with topics
addressing the relationship between stress generated by war, conflict and
disaster and various physical/mental disorders Richly illustrated with over 200
figures, dozens in color Articles carefully selected by one of the world’s most
preeminent stress researchers and contributors represent the most outstanding
scholarship in the field, with each chapter providing fully vetted and reliable
expert knowledge
Harness Your Fear “Join the thousands of others her words have helped and decide to take
control. Start today. Start now.” —Dr. John Duffy, author of Parenting the New Teen in the Age
of Anxiety Dr. Helen Odessky describes what she has learned in fifteen years of helping
people face their fears. Learn to face your fears and attain greater opportunities in your
relationships, career, and life. Value good fear. Sometimes fear can be helpful. A few years
ago, Dr. Helen Odessky, licensed clinical psychologist, anxiety expert, speaker, and author of
the best-selling motivational book Stop Anxiety from Stopping You, found herself part of a
minor fender-bender on a major interstate. Looking back at her daughter, she feared that if
another car hit them, her daughter's life would be in danger. A few minutes after retreating to
another car in a safer location, an 18-wheeler barreled into her car and demolished it. Her fear
saved both her daughter's life and her own. Fight bad fear. Stop Fear from Stopping You is
about a different type of fear?the fear that is so prevalent that it often lies dormant?destroying
dreams, career paths and relationships. Bad fear creates stories that cushion us from potential
pain and failure?at the cost of our self-esteem, success, and personal happiness. Become fearwise. Because fear is complex, we cannot afford to merely be fearless. Just "letting go" is not
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the answer. The real solution lies in learning to become fear-wise. In this inspirational book, Dr.
Helen shows you how to harness the wisdom behind your fears and break through the barriers
that block your success. • Identify the fears that stand between you and your goals • Develop
tools to overcome your fears • Develop a value-based plan to pursue your goals • Change
your relationship with fear and learn to become fear-wise If self-help books for women and
men like The Confidence Gap, Daring Greatly, or Fearless inspired you, then Stop Fear from
Stopping You is a must-read.
???????????????????????? ???????????5?????? ????????????????????? ?
?????????????????????EQ?????????????????????? ??????????????? ?
Goodreads????????????????????????????????????? ? ?????????????????????????? ??????
?????????????????????????????????????????????????????????????????????????????????
????? ???????????????????????????????????????????
?????????????????????????????????????????????
???????????????????????????????????????????????? ?????????????????????????????????
?????????????????????????????????????????????? ???????????????????????????????????
??????????????????????????????????????????? ???????????????????5??????????????????
?????????????????????????????……???????????????????????????????????????? ?5????????
?????????????????????????????????????????????????????????????????????????????????
? ?????????????????????????? ?????????????????????????????????????????????????????
????????????????????????????????? ????????????????????????????????? ??????????????
?????????????????????????????????????????????????????????????????????????????????
???? ??????????????????????????
?????????????????????????????????????????????????????
??????????????????????????????? ??????????????????????????????????????????????????
???????????????????????????? ???????????????????????? ????????????????????????????
???????????????????????????????????????????????????????? ?????????????????????
???? 1. ???????????
??????????????????????????????????????????????????????????????????????????? 2.
?????????????? ???????????????????????????????????????????????????????????????????
????????????????????????????????????????????? 3. ??5?????? ????????????5???????????
?????????????????????????????????????????????????????????????????????? 4.
?????????+??? ????????????????????????????????????????????????????????????????????
????????????????????????????????? ???? ???????????????????
???????????????????????????????? ????????????? ?????????????? ?????????????????????
????????????????????????? (???????) ???? ?????????????????????????????•???Stephen
Covey??????????? ???????????????????????????•???Desmond Tutu????????????????
?????????????????????????•???Elena Kagan????????????????????
???????????????????????????????•???Daniel Goleman???EQ???
????????????????????????????????????Howard Gardner????????????????????
??????????????????????????????????????????????????????????????•???Jerome
Kagan??????????? ??????????????????????????????????????????????????•???Elise
Boudling ?1920-2010?????? ????????????????????????????????????????????????????????
???????????????????????.???Joseph LeDoux?????????The Emotional
Brain??????????Synaptic Self??? ????????????????????????????????????????????????????
??????????????????????????????? ??????????????????????????????????????????????????
???????????????????????The Negotiator Magazine?
????????????????????????????????????????????????????????????????
After years of relative neglect, culture is finally receiving due recognition as a key factor in the
evolution and resolution of conflicts. Unfortunately, however, when theorists and practitioners
of conflict resolution speak of culture, they often understand and use it in a bewildering and
Page 8/12

File Type PDF Negotiating Nonnegotiable Resolve Emotionally Conflicts
unhelpful variety of ways. With sophistication and lucidity, "Culture and Conflict Resolution"
exposes these shortcomings and proposes an alternative conception in which culture is seen
as dynamic and derivative of individual experience. The book explores divergent theories of
social conflict and differing strategies that shape the conduct of diplomacy, and examines the
role that culture has (and has not) played in conflict resolution. The author is as forceful in
critiquing those who would dismiss or diminish culture s relevance as he is trenchant in
advocating conflict resolution approaches that make the most productive use of a coherent
concept of culture. In a lively style, Avruch challenges both scholars and practitioners not only
to develop a clearer understanding of what culture is, but also to take that understanding and
incorporate it into more effective conflict resolution processes."
This book provides a comprehensive reference guide to negotiation and mediation. Negotiation
skills can be learned--everything from managing fairness and power and understanding the
other side and cultural differences to decision-making, creativity, and apology. Good
negotiation is best approached from a multidisciplinary perspective that combines the best of
theory and practice.
Traditional Chinese edition of Nonviolent Communication: A Language of Life (3rd Edition)
Traditional Chinese edition of Difficult Conversations: How to Discuss What Matters Most by
Douglas Stone. In Traditional Chinese. Annotation copyright Tsai Fong Books, Inc. Distributed
by Tsai Fong Books, Inc.
What every leader needs to know about dignity and how to create a culture in which everyone
thrives This landmark book from an expert in dignity studies explores the essential but underrecognized role of dignity as part of good leadership. Extending the reach of her award-winning
book Dignity: Its Essential Role in Resolving Conflict, Donna Hicks now contributes a specific,
practical guide to achieving a culture of dignity. Most people know very little about dignity, the
author has found, and when leaders fail to respect the dignity of others, conflict and distrust
ensue. She highlights three components of leading with dignity: what one must know in order
to honor dignity and avoid violating it; what one must do to lead with dignity; and how one can
create a culture of dignity in any organization, whether corporate, religious, governmental,
healthcare, or beyond. Brimming with key research findings, real-life case studies, and
workable recommendations, this book fills an important gap in our understanding of how best
to be together in a conflict-ridden world.

??????????30????? ?Amazon????????No.1 ????????800??
?????????????????? ???????????????? ????????? ???????????????????????
?????? ????????? ???? ??????????????? ???? ??????????????? ??? ??????
??????? ???? ???????? ???? ??????? ???? ??????? ??
????????????????????????????????????????????????????? ????????????????
????????????????????????????????????????????????????????????????
????????????????????????????????????????????????????????? ????????????
??????????????????????????????????????????????????????????????????????
????????? ????????????????????????????????????????????????????????????
???????????????????????????????????????????????????????????????? ?????
??????????????????????????????????????????????????????????????????????
??????????????????????????????
????????????????????????????????????????????????????????? ????????????
??????????????????????????????????????????????????????????????????????
????????????????????????????????
Revised edition of Conflict resolution for the helping professions, 2007.
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This book is a practical guide to personal and business negotiations. It is unique
in going beyond the bargaining phase of negotiation to cover the entire process
from your decision to negotiate through an evaluation of your negotiation
performance. Also included are tools such as a negotiation planner, "decision
trees" for calculating negotiation alternatives, psychological tools for increasing
negotiation power, and tools for assessing your negotiation style.
This volume highlights the ways in which the prospect of peace can generate
anxieties and consequently set in motion social and political processes that
reproduce and reactivate conflicts. In analysing this issue, the volume builds on
the notion of ontological security and its recent applications to international
relations theory. Although conflicts threaten the physical security of the parties
involved, they also help settle existential questions about basic parameters of life,
being, and identity, and thus over time become sources of ontological security.
The prospect of peace, through the resolution or transformation of conflict,
threatens to unsettle the stability and consistency of self-narratives, and their
associated routines and habits at the individual, group, and state levels. The
contributors argue two key points: 1) that ontological insecurity may set in motion
political and social processes that reproduce and reactivate conflicts; 2) that
coping with peace anxieties necessitates the formulation of alternative selfnarratives at the individual, societal, and state levels that re-situate the Self in
relation to Other and to the world at large. Consequently, the book analyses the
ways in which, and the conditions under which, conflict resolution induces
ontological insecurity, and the different ways in which ontological insecurity has
prevented the successful culmination of peace processes in different conflict
contexts, including Cyprus, Israel-Palestine and Northern Ireland. This book will
be of much interest to students of critical security studies, conflict resolution,
peace and conflict studies, social theory and IR in general.
This innovative book focuses on helping high-risk adolescents and their families
rapidly resolve long-standing difficulties. Matthew D. Selekman spells out a range
of solution-focused strategies and other techniques, illustrating their
implementation with vivid case examples. His approach augments individual and
family sessions with collaborative meetings that enlist the strengths of the
adolescent's social network and key helping professionals from larger systems.
User-friendly features include checklists, sample questions to aid in relationship
building and goal setting, and reproducible forms that can be downloaded and
printed in a convenient 8 1/2" x 11" size. Blending family therapy science with
therapeutic artistry, the book significantly refines and updates the approach
originally presented in Selekman's Pathways to Change.
Humans have the capacity to detect and experience a wide spectrum of emotions
in everyday life. However, the ability to identify and interpret those emotions is
not a skill commonly held by all individuals, despite the significance of this skill.
Promoting Trait Emotional Intelligence in Leadership and Education provides the
latest information on enabling educators and leaders across industries to monitor
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the emotions of others as well as their own in order to interact effectively with
others. Focusing on best practices and methods for training those in education
and leadership positions, this publication is essential to the research needs of
education administrators, professors, managers, and professionals in various
disciplines.
How can you establish a customer-centric culture in an organization? This is the
first comprehensive book on how to actually do service design to improve the
quality and the interaction between service providers and customers. You’ll learn
specific facilitation guidelines on how to run workshops, perform all of the main
service design methods, implement concepts in reality, and embed service
design successfully in an organization. Great customer experience needs a
common language across disciplines to break down silos within an organization.
This book provides a consistent model for accomplishing this and offers handson descriptions of every single step, tool, and method used. You’ll be able to
focus on your customers and iteratively improve their experience. Move from
theory to practice and build sustainable business success.
From the depths of the Cold War to the War on Terror, The Routledge
Companion to Military Conflict since 1945 is an in-depth and comprehensive
reference guide to the confrontations that have shaped the modern age.
Covering the personalities, the wars and the ideas that have been central to
military conflict in the last sixty years, this book includes discussion of: specific
campaigns from Vietnam to Iraq international organizations, including NATO, the
UN and the Arab League leading historical figures, from Idi Amin to George W.
Bush genocides, Proxy wars and the Guerrilla campaigns key concepts in
international relations, from Defense to Chemical Warfare the causes of conflict
from the religion to the fight for diminishing resources. Exploring all of this and
more in an easy to use A-Z format with guides to further reading, this is an
essential resource for students of international relations, military history and
conflict and strategic studies at all levels.
Do you want more free book summaries like this? Download our app for free at
https://www.QuickRead.com/App and get access to hundreds of free book and
audiobook summaries. Learn How to Resolve Your Most Emotionally Charged
Conflicts Conflicts in relationships are a part of human nature. Everyone is a
unique individual with different opinions, values, and morals. It’s no surprise that
conflicts arise in friendships, romantic relationships, and even in international
relations. When you struggle with conflict in relationships, you may find just how
difficult it is to get past them. No matter how hard you try to see another view or
explain your own perspective, it’s difficult to come to a mutual understanding. So
how can you resolve these emotionally charged differences? Harvard negotiation
expert Daniel Shapiro has created a groundbreaking method to bridge the
toughest divides. He introduces that the root of each problem is identity. The
hidden power of identity fuels conflict, whether it’s with family members,
colleagues, or even with world politics. As you read, you’ll learn how to identify
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the root of conflicts, how the Tribes Effect causes problems in relationships, and
you'll learn the necessary steps to begin mending relationships today.
“One of the most important books of our modern era” –Amb. Jaime de Bourbon
For anyone struggling with conflict, this book can transform you. Negotiating the
Nonnegotiable takes you on a journey into the heart and soul of conflict,
providing unique insight into the emotional undercurrents that too often sweep us
out to sea. With vivid stories of his closed-door sessions with warring political
groups, disputing businesspeople, and families in crisis, Daniel Shapiro presents
a universally applicable method to successfully navigate conflict. A deep,
provocative book to reflect on and wrestle with, this book can change your life.
Be warned: This book is not a quick fix. Real change takes work. You will learn
how to master five emotional dynamics that can sabotage conflict outside your
awareness: 1. Vertigo: How can you avoid getting emotionally consumed in
conflict? 2. Repetition compulsion: How can you stop repeating the same
conflicts again and again? 3. Taboos: How can you discuss sensitive issues at
the heart of the conflict? 4. Assault on the sacred: What should you do if your
values feel threatened? 5. Identity politics: What can you do if others use politics
against you? In our era of discontent, this is just the book we need to resolve
conflict in our own lives and in the world around us.
This updated and expanded edition of the highly popular volume originally
published in 1997 describes the tools and skills of peacemaking that are currently
available and critically assesses their usefulness and limitations.
This book examines the major models and conflict resolution; the major
contributions lie in its articulation of the "peace process" model, the "political
dialogue" concept, the "integrative model of mediation and negotiation" and the
"shared homeland model."
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